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When youwork A§
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Thank you for choosing me to help you in the task
of buying your home. | look forward to working
with you to help you achieve all of your real estate

goals.
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PREPARING FOR
CLOSING DAY

LOAN APPLICATION & APPRAISAL

You will typically have 3-5 days after the contract has been executed to make
application for you loan with your lender. The appraisal will be ordered by your lender
after we have have made our way through the inspection period. If your contract is
contingent on the appraisal, this means that if the appraisal comes back lower than the
offer you made, we will have an opportunity to negotiate the price once again.

HOME INSURANCE

You will need to obtain a Homeowner's Insurance Policy that will be begin on the day
of closing on your home. If you don't already have an insurance company you plan to
work with, please feel free to reach out to me and | will be more than happy to
provide you with a list of recommendations.

IMPORTANT REMINDER

As excited as you may be to begin shopping around for furniture and all of the things
that help make a house a home, don't! Be very careful during this period not to make
any major purchases, open new lines of credit, or change jobs. If in doubt, be sure to
call your Real Estate Agent or Lender.

CLEAR TO CLOSE

These words are music to my ears, and yours too! This means that that mortgage
underwriter has approved your loan documents and we can confirm your closing date
with the title company or attorney.
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INSPECTION PERIOD

TYPES OF POTENTIAL
INSPECTIONS

¢ Home Inspection

¢« Radon Testing

¢« Wood-Destroying Organism
(WDQO) Inspection

¢ Mold Inspection

¢ Foundation Inspection
¢ HVAC Inspection
e |ead Based Paint Inspection

INSPECTION TIME PERIOD

RECOMMENDED HOME
INSPECTORS

There are several the Home
Inspectors | recommend. Please
feel free to reach out and interview
some of the Home Inspectors that
| know and trust.
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OFFERS & NEGOTIATIONS
PART 2
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OFFERS &
NEGOTIATIONS
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MUST HAVE HOME CHECKLIST

Place a check mark next to any amenity that you consider a

must have on your next home.

KITCHEN MAIN LIVING AREA

O Island () Walk-in closet
() Updated countertops (") split floor plan
() Walkin Pantry () Storage space
O Updated cabinets () Master on main floor
() Breakfast nook
ADDITIONAL FEATURES
() Updated appliances
() Hardwood floors
BATHROOMS Q Stunning view
. Office
() Double Vanities O
C) Batieos () Formal dining room
athtu
() Open floor plan -
O Updated bathroom 3 i ‘
Front porch
() Walkin shower O k¢
() Fireplace
() Guest bathroom - ? 7
(") Parking space



HOME SEARCH

As your Real Estate Agent, my number one goal is to help you achieve your own. | make it my

priority to understand your situation when it comes to buying your home so we can accomplish

your goals.

STEP ONE

it

After you speak with a lender and get
pre-approved, we will begin your online
home search. | will set you up on an
automated search on the Multiple Listing

Service (MLS). o - >

STEP TWO

We will discuss your ideal price range, v
your must-haves list, deal breakers,
location preferences, school districts, and

all of the other factors that will help me —
to best help you during the home search
period.
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STEP THREE

When you decide you are interested in a
home, we will schedule a showing to
view the home in person. If you decide it
meets your criteria, we will write an offer
for the home. When we get an accepted
offer, you will now be Under Contract.
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PART 2: FINANCES

There a many different factors that the lender will use to
calculate your pre-approval. It's always best to be prepared,
so here are a few of the documents you can begin to gather
together and can expect to be requested:
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FINANCES

Before you officially begin your home search, | always
recommend to begin with talking to a lender and getting -
pre-approved. A lender will be able to answer all of your -

questions regarding finances and give you a clear
understanding of the exact price range you will be pre-

approved for and an estimate of the expenses to expect.

Questions to ask
when interviewing
potential lenders...
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THE BUYER ROADMAP

This is a brief summary of the timeline for purchasing your home. Remember, as your Real

Estate Agent, | will be there to be sure you feel confident during each step of this process.

Interview Pre-Approval Search
Find the right Real Meet with a lender and get a Begin your online home
Estate Agent for you pre-approval letter search

........................................

Escrow Offer Showings
Deposit escrow and complete loan After finding the right home, we will put We will set up showings and and
application within time frame of the in a strong offer and negotiate the terms view the homes you are interested
contract of the contract in

..................................................................................

Inspections Financing Last Steps
Schedule inspections and negotiate Order appraisal and obtain Receive clear to close from
any repair requests and issues from homeowners insurance lender and preform final walk-

inspection through before closing
Closing

Hooray! Time to get your keys
and celebrate buying your home
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ABOUT LACE

| am a dedicated real estate professional based in Cincinnati, Ohio, |

bring over a decade of experience in real estate and property
management to the table. My journey began in East Walnut Hills and
continued through a passion for the arts, having studied piano and theater
at the School for Creative and Performing Arts. | went on to study at the
University of Cincinnati, developing my leadership ability, relationships
and communication skills which has enhanced my ability to serve clients
effectively and manage the complexities of the real estate market.

With a comprehensive background in both creative and business
fields, | offer a unique perspective in real estate, combining artistic insight
with strategic acumen. | take pride in guiding my clients through every
step of the buying process, ensuring their goals and needs are met with
utmost professionalism and care.

When I'm not assisting clients, | enjoy spending time with my loving
husband and our two children, Brighton and Pendleton. | am involved in
community theater which allows me to let my artistic side shine. | also
enjoy traveling and seeing live music with my family, practicing yoga, and
taking care of my joyful dogs.

Whether you're a first-time homebuyer, a seasoned investor, or as
someone looking to grow their wealth, | truly focus on understanding my

clients' needs first. With my experience, dedication, and personalized
approach, I'm here to help you find the perfect home and make your real
estate experience both successful and enjoyable.
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REAL ESTATE AGENT

513-371-2033

E Lacewalther@gmail.com 3505 Columbia Pkwy #125

Cincinnati, OH 45226




